SELL-YOUR-CAR STRATEGY GUIDE

2018 Toyota Camry SE

74,216 miles - 8-speed automatic - Mesa, Arizona

Prepared September 21, 2026 - Seller-only strategy

BEST SELLING POSITION RECOMMENDED LAUNCH PRICE

$16,900 launch price

The launch price should be checked against
current local private-party competition
immediately before posting. The organized
records and inspection support stronger price
confidence than an undocumented comparable.

Well-documented midsize sedan with
low-friction buyer confidence

Lead with the documented maintenance, recent independent
inspection, matching tires, title/lien preparation, and honest
cosmetic disclosures. This example vehicle is positioned as
cared-for transportation, not as flawless or certified.

What should make buyers click

e 74,216 documented miles

¢ Recent independent lift inspection and diagnostic scan

* Documented transmission, brake, tire, and battery service
e Matching tires with recorded tread measurements

o Title and lien-status evidence prepared for serious buyers
* Known cosmetic wear photographed instead of hidden

Do these before posting

HIGHEST IMPACT HIGH IMPACT CONFIDENCE BUILDER

Lead with the best daylight
photo

Use a clean front three-quarter
image with an uncluttered
background as the first listing
photo.

LOW COST
Detail for presentation

Clean glass, vacuum the interior,
remove personal items, and

photograph the car in open shade.

Stage the record folder

Keep the inspection, maintenance
index, title/lien evidence, and both
keys ready for an in-person buyer.

Photograph the wear honestly

Include the windshield chip, wheel
scuffs, and ordinary paint wear so
buyers arrive with accurate
expectations.



Pricing and negotiation plan

Price adjustment Protect your floor

Measure qualified viewing requests for seven days. Set a private walk-away number before the first
Improve the lead photo and opening copy before meeting. Do not publish it or negotiate by text before
changing price; make one meaningful adjustment only the buyer sees the vehicle.

if comparable listings and buyer response justify it.

Negotiation approach: Support the asking price with the inspection, service documentation, matching tires, and
prepared ownership records. Invite serious buyers to inspect the car before considering a specific offer.

Listing and photo launch plan

Where and when to post First eight photos

e Post on Facebook Marketplace with a concise first
paragraph and complete photo set.

Front three-quarter hero photo
e Cross-post with identical facts and price if local REED HTEE-CUET D [FLeo

response is weak. Driver-side profile
e Answer messages promptly and move qualified

buyers toward a scheduled viewing. Passenger-side profile

Dashboard and documented odometer
Front and rear interior

Tires, wheels, and engine bay

00000000

Known cosmetic wear and both keys

Disclosure without sabotaging the sale

Use this wording: The rear bumper cover was refinished after a low-speed parking scrape. A repaired windshield
chip, light wheel scuffs, and ordinary hood stone chips remain visible and are shown in the photographs. The recent
inspection is available to review but is not a warranty or guarantee.

¢ Describe the bumper refinish and cosmetic wear once in plain language.
e Show the known flaws in photographs rather than burying them.
e Do not call the car certified or imply the inspection guarantees future reliability.



Buyer-message scripts

Is it available? Lowest price?

Yes, it is currently available. What day and time would The asking price is $16,900. Please review and inspect

you like to see it in Mesa? the car first, then | will consider a reasonable in-person
offer.

Can | see the records? Can |l inspect it?

Yes. The maintenance records and recent inspection Yes. You may arrange an additional pre-purchase

will be available to review at the viewing. inspection with a qualified shop at your expense.

Screen time-wasters before meeting

o When would you like to see the vehicle?
o Will everyone needed for the purchase be present?
o Would you like to review the records or arrange your own inspection?

o How would you plan to pay if you decide to buy?

Safe closing checklist

¢ Meet in daylight and verify the driver's license before a test drive.
¢ Ignore overpayment, shipping-agent, gift-card, and verification-code scams.
Confirm cleared funds before transferring the title.

Complete the applicable title and sold-notice steps promptly.

This seller strategy is marketing and transaction-preparation support, not an appraisal, inspection, warranty, legal opinion, or guarantee of
sale price. Keep every published claim accurate and update mileage, condition, price, and availability before posting.



